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 Established on January 14 1998, Salam 
International Investment Limited (SIIS) is a 
Qatar-based conglomerate, which owns and 
manages over 25 businesses in both the 
domestic and international markets. 

 The buoyancy of the Qatari economy and the 
government’s focus towards economic and 
development projects lends support to the 
company prospects. 

 In 1Q 2008, the company’s top and bottom-
line surged 40.6% and 111.8% to QAR 0.37 
billion and QAR 0.05 billion, respectively 

 The company’s plan to invest USD 300 
million over the next five years in the retail 
sector is likely to enhance its top-line 
further. 

 Too many lines of business may create 
volatility in SIIS’s income. 

 Offsetting SIIS’s growth drivers against risk 
factors, we raise our 12-month price target 
to QAR 22.31 from QAR 22.00, while 
reiterating our OVERWEIGHT 
recommendation on the stock. 

 

Salam International Investment Ltd. (SIIS.DSM) 

 

Country: Qatar 
 
Exchange: Doha Securities Market  
 
Sector:  Conglomerates 
 
Local Ticker: SIIS  
Reuters Code: SIIS.DSM 
 
Investment Opinion: OVERWEIGHT 
Last traded Price: QAR18.10 (as on June 17, 2008) 
Fair Value: QAR 22.31 
 
Products & Services: Construction & Development, 
Energy & Industry, Technology and Communication, 
Luxury & Consumer products, Investment & Real 
Estate Development. 

Current Market Price (QAR) 18.10

YTD Stock Performance % 13.1

Outstanding Shares (In million) 93.15

Market Cap (QAR Million) 1,686.05

EPS (1Q 2008) (QAR) 2.32 P/E 7.80

BVPS (1Q 2008) (QAR) 14.97 P/B 1.21

DPS (QAR) - Dividend Yield (%) -

52-week High (QAR) 18.60 52-week Low (QAR) 12.53

Source: Doha Securities Market, Zawya.com 
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Background 
 
Salam International Investment Limited (SIIS), established on January 14, 1998, is a homegrown 
Qatari company, which has evolved into a major diversified group from a small family photography 
business. The Qatar-based Salam Stores and Studios dates back to 1952 as the first studio and film 
processing laboratory in Doha. In Oct 2005, SIIS absorbed the larger original Salam Group of 
companies and all its subsidiaries to become a single entity, thereby doubling the size of its capital 
base. The merger raised the conglomerates revenues by 104% to QAR1.16 billion (USD 318 million), 
by the end of 2006. The retailer, one of the largest in Qatar with 1,200 employees as of 2007, offers a 
wide range of products such as photo imaging, apparel, shoes and handbags, luggage & leather, gifts 
& accessories, perfumes, cosmetics & home furnishing. The company represents around 160 
international brands, including Giorgio Armani, Dolce and Gabbana, Lancôme, Canon and Pentax. It 
operates six retail properties in Qatar, the UAE and Oman and holds investments in the Arab region.  
 
Today SIIS has interests in a number of diversified sectors such as construction & development, 
energy, technology & communications, luxury & consumer products, and investment banking & 
financial services. It operates more than 25 businesses, in both domestic and international markets, 
which specialize in various lines of SIIS’s businesses. In addition to this, the company has several joint 
ventures with local, regional, and international companies. SIIS’s operations extend to Qatar, the 
United Arab Emirates, Palestine, Kuwait, Saudi Arabia, Oman, Bahrain, Jordan, Lebanon, and Syria. 
The company is listed on the Doha Stock Exchange; it made its debut on the Dubai Stock Exchange in 
July 2006, becoming the first family company to go public in Dubai. This listing on multiple bourses not 
only gives the company exposure to other countries in the GCC region, but also provides healthy 
liquidity and returns to its shareholders. Further, it is synchronous with the company’s strategy to 
expand across the GCC. 
 
With a view to help itself to the vast opportunities that exists across the region, SIIS plans to invest 
USD 300 million over the next five years, by opening branches in Saudi Arabia, Kuwait, Syria, 
Lebanon, Egypt and Iraq. A.M Best Company, an American credit rating agency, upgraded the 
company's Financial Strength Ratings to ‘A-‘ from ‘B++’ and its Issuer Credit Ratings to ‘A-’ from 
‘BBB+’ with a Stable outlook. In March 2008, SIIS won the ‘RetailME’ regional award, which is given 
annually to the best store. Further, in May 2007, the company won the ‘Excellence Award’ at the 2nd 
Qatar Economic Forum in recognition of its contribution to the Qatari economy. 
 
For the quarter ended March 2008, SIIS registered an over two-fold growth in net profits to QAR 54.02 
million from QAR 25.51 million in 1Q 2007. Consequently, earnings per share (EPS) increased to QAR 
0.58 from QAR 0.27. 
 
 
Board of Directors 
 
SIIS’s board of directors comprises eleven members. Mr. Issa Abdul Salam Mohammed Abu Issa is 
the chairman and Mr. Hussam Abdul Salam Mohammed Abu Issa is the Vice Chairman of the 
company. The rest of the board members are as follows: 

 
Name  Designation

Dr. Hamad Abdul Aziz Al- Kuwari                                             Director 
Sh. Hassan Bin Sultan Bin Hassan Al- Thani    Director 
Mr. Hani Abdul Qade Al- Qadi Director 
Mr. Mustafa Khalil Abdul Rahim Miqdadi Director 
Mr. Nasser Suliaman Haydar Director 
Sh. Nawaf Bin Nasser Bin Khalid Al Thani Director 
Mr. Adel Abdulrahman Al Manaai Director 
Mr. Mohammed Khalid AlMane Director 
Mr. Bassam Abdul Salam Mohammed Abu Issa Director 

 Source: Doha Securities Market 

 
 

 
 
 
 
 
An interesting history. 
 
 
 
 
 
 
 
 
 
 
 
 
A diverse range of interests 
and multiple listings. 
 
 
 
 
 
 
 
 
 
 
 
 
 
Spectacular performance in 
1Q 2008. 
 
 
 
 
 
 
 
Chaired by Mr. Mr. Issa 
Abdul Salam Mohammed 
Abu Issa. 

 



Major Shareholders and Affiliates 
 
SIIS is primarily a publicly held company with the majority stake of 51.59% held by the public. The Abu 
Issa family controls 44% of the company, while Palestine Investment Fund owns 4. 41%. 

Shareholding Pattern

44.00%

4.41%

51.59%

Abu Issa Family Palestine Investment Fund Public

The company controls over 25 subsidiaries, both domestic and international, where it has shares 
ranging from 35% to100%. 
 

SUBSIDIARIES       COUNTRY % SHARE 
Salam Media Cast Qatar 100.00%  
Salam Technical Services Qatar 100.00% 
Stream Industrial & Engineering Qatar 100.00% 
Omnix, Qatar Qatar 100.00%  
Salam Petroleum Services Qatar 100.00% 
Gulf Steel & Engineering International Trading & Contracting Co. Qatar 100.00% 
Salam Enterprises - Qatar Qatar 100.00% 
Qatar Gardens Qatar 100.00% 
Salam Tower Qatar 100.00% 
Salam Industries Qatar 100.00% 
Alu Nasa – Qatar Qatar 100.00% 
Gulf Industries Qatar 100.00% 
Salam Enterprises UAE 100.00% 
Atelier 21 UAE 100.00% 
Middle East Marketing UAE 100.00% 
Modern Decoration Co. UAE 100.00% 
Salam Media Cast UAE 100.00% 
Debeers (Branch of Salam Studio & Stores – UAE) UAE 100.00% 
Alu Nasa UAE 100.00% 
Salam Studio & Stores – Doha Qatar 100.00% 
Salam Studio & Stores - Dubai UAE 100.00% 
Salam Studio & Stores – Muscat Oman 100.00% 
Salam Arabia Trading Establishment Kuwait 100.00% 
Salam Trading Enterprises Jordan 100.00% 
Adabisc Qatar 60.00% 
Salam RBG Qatar 51.00% 
Qatari German Switchgear Co. Qatar 51.00% 

 

 
 
 
Abu Issa Family owns 44% 
shareholding  
 
 
 
 
 
 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



 
 
 
 
 
 
Surfeit of investment 
opportunities in the GCC. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Qatar – a bubbling 
economy. 
 
 

 
The Industry Scenario 
 
With oil revenues going through the roof, the total value of the economies in the GCC is set to surge 
past USD 1 trillion in nominal terms in 2008, marking a three-fold increase in only five years. 
According to Merrill Lynch, the GCC economy is anticipated to grow at the rate of over 6% in 2008-
09. The hydrocarbon sector is forecast to grow by 3% this year, thereby accounting for 33% of the 
GCC economy, while growth in non-oil sectors is projected to reach 7.5%. Further, the GCC countries 
are working toward unifying their economies and achieving Monetary Union by 2010. This would 
create new investment opportunities. 
 

Snapshot of the GCC diversification strategy 
 

Country Diversification strategy 
Saudi Arabia Petrochemicals, Religious Tourism 

Kuwait Logistics 

Oman Education, Tourism 

Bahrain Islamic Banking, Off-Shore Banking 

UAE Tourism, Financial Services 

Qatar Natural Gas, Tourism 

                     Source: Global Research 
 
In tandem with sweeping globalization, most of the GCC countries are opening up their economy to 
foreigners. With more and more foreign corporations and individuals entering the region, the demand 
for residential, office, retail, infrastructure and tourism projects has surged. This can be evidenced 
from the fact that the region plans to invest USD 43 billion in various airport projects alone. In 
addition, the construction sector continues to dominate the project landscape, with USD 1.3 trillion 
worth of projects in progress or at the planning stage. In domino effect, the demand for raw materials 
like cement, steel and concrete, as well as technology related services has also started to soar.  
 

Planned Projects in GCC 
 

Particulars Country Estimated Cost (USD billion)
King Abdullah Economic City Saudi Arabia 35 

Burj Dubai UAE 19.8 

Blue City Oman 10.0 

Boubyan Island Kuwait 6.0 

Pearl Qatar Qatar 2.5 

Bahrain Financial Harbor Bahrain 1.3 
             Source: Global Research 
 
With Gross Domestic Product (GDP) increasing threefold since 1995 and expected to hit between 
USD 100 and USD 120 billion by 2015, Qatar is now recognized as one of the largest and most 
lucrative markets not just in the Gulf, but globally. According to estimates of the Qatar Central Bank 
and the IMF, the country continued its healthy economic growth in 2007, with real GDP for the year 
projected at 9.2%, the highest among the GCC countries. The country already boasts of the highest 
GDP per capita in the GCC, at USD 70,715 as against the GCC average of USD 21,385. Over the 
next 5 years, the economy is expected to grow at a healthy rate of 8.7%; and Qatar’s GDP per capita 
is forecast to increase a handsome 10.3% to USD 77,976 in 2008.  
 
Qatar has created a new regulatory environment where businesses can be established in Doha at 
minimal costs, risk and bureaucratic interference. The country has developed a modern infrastructure 
- including schools and universities, hospitals, hotels, resorts, shopping malls and sports facilities-
while retaining its distinctive culture. According to experts, the contribution of non-oil & gas sector to 
the country’s GDP in 2007 increased to 44.3% from 42.7%, while oil& gas sector’s contribution 
declined to 55.7% from 57.3% in 2006. 



 
 
 
 
 
 
 
 
 
 
 
 
Massive investments 
planned. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
All-around growth in 1Q 
assets. 
 
 
 
 
 
 
 
 
 
 
 
 
Total assets grew 19.7% in 
2007. 
 

As per the World Investment Report 2007, foreign direct investments (FDI) inflow into Qatar stood at 
USD 1.79 billion as at the end of 2006 and the same is anticipated to increase gradually in the next 
few years. The country’s liquefied natural gas (LNG) industry has attracted foreign investment worth 
nearly USD 70 billion. The oil and gas industry is expected to continue to be the most attractive sector 
for foreign investors, as Qatar Petroleum plans to invest a further USD 80 – USD 100 billion in 
upstream and downstream projects over the medium-term; much of this is estimated to be derived 
from partnerships with global energy giants. 
 
Qatar’s expenditure has increased by more than 30% per annum since 2004. The Qatari government 
has predicted that the budget for the year 2008 would register a surplus of QAR 7.4 billion, up 9.6%. It 
is estimated that total revenues would reach QAR 103.3 billion, while revenue is set to rise to QAR 
95.9 billion. Meanwhile, the government plans to spend USD 100 billion on investment and 
infrastructure projects by 2012. For instance, the country is poised to add 10,000 new hotel rooms and 
3,600 tourist apartments by 2010. In line with its diversification strategy, the government has planned 
outlays of about USD 140 billion on different projects over the next five to six years. During the same 
period, the government has also budgeted investments to the tune of USD 63 billion to develop the 
non-oil and gas sectors. Of this, USD 17 billion has been allocated for tourism, USD 15 billion for 
airlines, USD 13 billion for infrastructure, USD 3 billion for utilities, and USD 15 billion for others.  
 
With the liberalization of economies in the GCC region, and the governments’ legislation supporting 
diversification, the horizon for investment firms is fast expanding. As SIIS has fixed its eyes on high 
growth sectors like real estate, construction, technology & communication, and energy, the company’s 
growth rate, in terms of asset base and net profit, is poised to pick up in the near future.  
 
Asset Structure 
 
For the first quarter ended March 31, 2008, SIIS’s total assets grew 19.5% to QAR 2.41 billion from 
QAR 2.02 billion in the corresponding period a year ago. The growth in total assets was driven mainly 
by the company’s current assets, which climbed 38.4% to QAR 908.72 million, while non-current 
assets grew 10.3% to QAR 1.50 billion. During the period, making a significant contribution to the total 
current assets, inventories climbed 51.8% to QAR 308.49 million, thereby accounting for 33.9% of total 
assets. At the end of the quarter, SIIS’s property, plant & equipment surged 43.9% to QAR 362.39 
million from QAR 251.83 million, comprising 15% of total assets as compared to 12.5% in 1Q 2007. In 
February 2008, the company sold two of its non-operational real estate assets in Doha for QAR 52.7 
million, thereby achieving a profit of QAR 33 million. Again, in May 2008, SIIS announced its intention 
to sell a real estate investment in Dubai, from which it expects to realize a net profit of QAR 13.5 
million. The effect of the sale will be incorporated in the in the results of 2H 2008. 
 
In 2007, SIIS’s asset structure registered a growth of 19.7% to QAR 2.37 billion from QAR 1.98 billion 
in the previous year. The share of current assets in total assets climbed to 35.7% from 34.4%, while 
non-current assets declined to 64.3% from 65.6%. During the year, current assets surged 24.1% to 
QAR 845.48 million on account of a 57% rise in inventories. Within inventories, finished goods and raw 
materials climbed 53.7% to QAR 326.20 million, while goods in transit declined 10.3% to QAR 2.99 
million. Since a high level of inventories may negatively impact net profits, SIIS is concerned about its 
rising inventory level. This can be evidenced from the fact that in 2007 the company increased its 
provisions for slow moving inventories by 26.7% to QAR 38.14 million from QAR 30.10 million in 2006.  
During the year, retention receivable climbed 26.8% to QAR 18.89 million, while excess of revenues 
over billings surged 65.2% to QAR 116.44 million. However, SIIS’s cash & bank balance declined 29% 
to QAR 54.27 million. 
 
During the year, total non-current assets grew 17.4% to QAR 1.52 billion from QAR 1.30 million, 
mainly driven by property, plant & equipment, investment in associates, and investment properties. 
Property, plant & equipment surged 40.5% to QAR 343.42, driven by an over two-fold growth in capital 
work in progress which touched QAR 141.25 million. Meanwhile, investment properties grew 7.4% to 
QAR 678.90 million from QAR 632.03 million in the earlier year, on account of QAR 57.75 million 
worth of land and buildings added in Dubai.  Simultaneously, investment in associate companies 
soared 85.9% to QAR 192.68 million. This is represented by SIIS’s 32.97% interest in Salam Bounian 
Development Company and 34% stake in Voltamp Manufacturing. However, available for sale 
investments declined 9.5% to QAR 158.07 million on the back a 20.8% drop in quoted investments. 
Among the geographic segments, assets allocated to the domestic segment comprised 86.2% of total 
assets as against 13.8% apportioned to others. 

 



Asset Structure (1Q 2008)

4.5% 12.8%

15.0%

26.0%

20.4%

21.2%

Bank balances and cash Inventories Property, plant and equipment

Investment properties Other current assets Other non-current assets

Capital Structure 
 
During 1Q 2008, SIIS’s total shareholders’ equity grew 15.6% to QAR 1.39 billion from QAR 1.21 
billion quarter-on-quarter. The growth can be mainly attributed to an increase in the company’s share 
capital and retained earnings. On March 11, 2008, SIIS distributed 12.5% bonus shares, as a result of 
which the company’s share capital increased to QAR 931.52 million from QAR 828.02 million in 1Q 
2007. Currently, the total number of outstanding shares stands at 93.15 million. During the period, 
retained earnings soared 60.3% to QAR 115.14 million from QAR 71.82 million, while legal reserve 
grew 3.3% to QAR 321.87 million from QAR 311.57 million in 1Q 2007. Consequently, total 
shareholders equity to asset ratio increased to 57.9% from 59.8%, while Book Value Per Share 
(BVPS) increased to QAR 14.97  from QAR 12.95 in 1Q 2007. 
 
For the period, SIIS’s non-current liabilities grew 9.7%, while current liabilities climbed 32%.  The huge 
growth in non-current liabilities was mainly driven by a 29.8% growth in long-term borrowings to QAR 
189.29 million from QAR 145.78 million in the year ago quarter. Similarly, the company’s current 
liabilities increased to QAR 734.63 million on account of a 67.9% surge in short-term borrowings to 
QAR 215.01 million. Consequently, total debt to equity ratio increased to 29% from 22.7%.  
 

Capital Structure
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Recent Performance 
 
For the first quarter of 2008, SIIS’s bottom-line grew a whopping 111.8% to QAR 54.02 million from 
QAR 25.51 million in the year ago comparable quarter, driven by sales and investment income. 
Consequently, net profit margin (NPM) climbed to 14.6% from 9.7%, resulting in annualized earnings 
per share of QAR 2.32 as against QAR 1.10 in the year-ago period. Simultaneously, both annualized 
return on equity (ROE) and return on assets (ROA) increased to 15.5% and 9% as against 8.5% and 
5.1%, respectively, in 1Q 2007. 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Shareholders equity up 
15.6%. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Net profit zoomed 111.8%. 

 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
1Q 2008 top-line surged 
40.6%. 
 
 
 
 
 
 
 
 
 
 
 
Net profit declined 1.1% in 
2007. 

Recent Performance

0.00
0.20
0.40
0.60
0.80
1.00
1.20
1.40
1.60

2007 2006 1Q 2008 1Q 2007

in
 Q

A
R

 b
ill

io
ns

0.0%

5.0%

10.0%

15.0%

20.0%

Revenue Net profit ROA ROE
 

 
During the quarter, SIIS’s top-line surged 40.6% to QAR 370.16 million as against QAR 263.19 million 
in 1Q 2007. On the other hand, cost of revenue climbed 42.8% to QAR 271.11 million, as a result of 
which cost of revenue ratio increased to 73.2% from 72.2% quarter-on-quarter. Gross profit also 
surged 35.1% to QAR 99.04 million, while gross profit margin dipped slightly to 26.8% from 27.8%.  In 
1Q 2008, investment revenue registered an over three-fold growth reaching QAR 46.79 million, while 
service and consultancy revenue surged 61.3% to QAR 1.65 million. Concurrently, total expenses 
increased by 44.8% to QAR 95.71 million as compared to QAR 66.09 million in 1Q 2007 on account of 
a 35% hike in salaries & related benefits, and 52% surge in general & administrative expenses. 
Consequently, total expenses as a percentage of revenue increased slightly to 25.9% from 25.1% in 
the prior year quarter.  
 
For the financial year ended December 31, 2007, SIIS’s net profit declined by a mere 1% to QAR 
127.54 million from QAR 128.77 million due to an increase in salaries & other benefits, general & 
administration costs, and finance costs, which soared 24.7%, 14.6% and 92%, respectively. As a 
result, net profit margin fell to 9.4% from 11.1%, and EPS declined to QAR 1.54 from QAR 1.56. 
During the year, revenue climbed 16.8% to QAR 1.35 billion on account of a 21% hike in sale of goods 
and a 15.6% rise in contract income. However, service & other income declined 29.2% to QAR 20.61 
million., cost of revenue ratio climbed 73.8% from 72.3% as a result of which gross profit margin 
slightly declined to 26.2% from 27.7%.  
 
For the year, investment income grew 10% to QAR 74.96 million from QAR 68.16 million in 2006. An 
analysis of investment income indicates that rental income from investment properties grew a 
whopping 101.5%, while profit on sale of available for sale investments stood at QAR 12.43 million.  
Further, income from investment in associates registered around three-fold growth to QAR 14.17 
million. However, the company incurred a loss of QAR 0.07 million on sale of investment properties as 
against a profit of QAR 37.64 million in 2006; these sources of income are volatile. Among the 
geographic segments, the domestic segment constituted 73.2% of total revenues (2006: 76.3%), while 
the overseas segment accounted for 26.8%. In 2007, SIIS’s shareholders’ equity attributable to the 
parent steadily grew 4.8% to QAR 1.34 billion as against QAR 1.28 billion in 2006. Consequently, 
BVPS increased to QAR 16.18 from QAR 15.44, while shareholders’ equity to asset ratio declined to 
56.6% from 64.6% in the previous year. In addition, both ROE and ROA declined to 9.5% and 5.4% as 
against 10.1% and 6.5%, respectively, from the year ago. 

Segmental Revenues
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Expanding horizontally and 
vertically. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Several new projects on the 
anvil. 
 
 
 
 
 
 
 
 
 
 
 
 

New Projects and Strategy 
 
SIIS appears to have chartered a course on the fast track by entering into new fields and 
strengthening its presence in existing fields. In May 2008, it announced its intention to invest USD 300 
million in the retail sector by opening branches in Saudi Arabia, Kuwait, Syria, Lebanon, Egypt and 
Iraq. Salam Store, the company’s wholly-owned subsidiary, which currently has 40,000 sq.mt of store 
space in the UAE, Qatar and Oman, also plans to expand its operations, with special focus on the 
Saudi Arabian market. Earlier, SIIS decided to establish a jewelry company in Dubai, in which it would 
hold a license to manage exhibitions under an international trademark. The company also signed an 
agreement with Samba Financial Group (Saudi Arabia) to handle the private placement of the new 
company with a capital of between USD 150 and USD 200 million. In addition, it plans to increase its 
investment in the jewelry division to USD 40 million from USD 12 million. 
 
On February 11, 2008, the company announced that it will participate jointly with its sister company 
Salam Bounian for Development (SBD) in establishing a leisure and hospitality company - ‘Salam 
Leisure and Hospitality’ with a 50% stake. The new company will specialize in the development and 
management of hotels, restaurants, resorts, marinas, and water front facilities. However, SIIS retains 
the right to discontinue the project on reasonable grounds. On January 30, 2008, the company entered 
into a joint venture with Qatar Industrial Manufacturing Company, Aluminum Technology Auxiliary 
Industries, Qatar Real Estate Investment Company, Shuaa Al-Khaleej Aluminum Industry Company 
and Q-Industrial Company (Abu Dhabi) to establish the manufacturing facility of an aluminum 
extrusion company in Qatar - Newco. SIIS’ initial investment in the venture would be QAR 15 million.  
 
In June 2007, SIIS disclosed that it is contemplating investing in a new real estate company, Solidere 
International (SI), jointly with SBD, with an investment of QAR 22 million. The proposed company 
whose promoter is Lebanon’s Solidere, seeks to establish real estate projects in the Gulf & Middle 
East Region and Europe. SI will be registered in the Dubai International Finance Centre. In September 
2007, along with a British institution, the company announced plans to launch a fund to invest in 
technology and new inventions. Further, on June 17, 2007, SIIS revealed that it would sign a contract 
to enter into a joint venture with German company Dr. Sasse Facility Management (Gmbh) to establish 
two new companies, Qatar Steiner Ltd. and SPG Gulf Ltd. Gmbh specializes in facilities management.  
 
Adding value to its change management program, in November 2007, SIIS signed a pact with India’s 
Satyam Computer Services for an Oracle implementation project spanning Oracle financials to 
business intelligence and balance scorecard. This will enable the firm to get a complete overview of 
the operations on dashboards and close financial books of accounts with ease.  
 
 
Positives 
 

• SIIS is perfectly positioned to exploit the buoyancy in the Qatari economy and the 
government’s focus on economic and development projects. 

 
• The company’s investments are well diversified - ranging from banking, construction, energy, 

tourism, health care, to retail sectors - which helps to distribute its revenue sources.  
 

• Exposure to the pan-Arab region, arguably amongst the most exciting economic areas today, 
gives SIIS an edge. 

 
 
Negatives 
 

• Too many lines of business may expose to company to risks associated with each of them 
and create volatility of income.  

 
• SIIS’s cost structure is likely to remain high on the back of its aggressive expansion strategy. 

 

 
 
 
 
 

 



 
 
 
 
 
 
 
Cost of Equity: 9.31% 
WACC: 8.91% 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Fair Value: QAR 22.31 
 
Investment Opinion: 
OVERWEIGHT 
 

 Valuation: Discounted Cash Flows 
 
We have used the Discounted Cash Flow (DCF) method to determine our fair value estimate. As 
inputs for our valuation, we have used unlevered industry Beta of 0.81 (source: gulfbase.com) by 
regressing the stock’s price with Doha Securities Market (DSM) Index. We have derived the equity 
premium by adding the historical premium of US equities over the risk-free rate and the country 
premium. We estimate a country premium of 0.75% using Moody’s long-term country rating (Aa2 for 
Qatar) and estimating a default spread for that rating, based upon the difference in yields for traded 
country bonds.  
 
As a proxy for the risk-free rate of interest, we have taken the yield on 10-year US treasury notes as 
the proxy for the risk-free rate of interest. At the time of this report, the 10-year US Treasury bond 
had a yield of 4.211%.  
 
Based on the inputs and the Capital Asset Pricing Model, we arrive at a Cost of Equity of 9.31%. 
Considering the long-term debts of SIIS, we arrive at the Weighted Average Cost of Capital (WACC) 
of 8.91%. 
 
 
Investment Opinion 
 
Increased economic activity led by enormous oil revenues has provided an impetus for increased 
spending in Qatar. A spiraling economy has naturally resulted in higher demand for loans and 
investment products, which is likely to continue through the next few years. The immense project 
finance requirements, relating especially to the real estate and tourism sectors, will drive the 
company’s growth in the financial sector. SIIS’ plan to invest USD 300 million over the next five 
years in the retail sector by means of expanding its branch network would enhance its top-line 
growth. In addition, the company’s exposure to the economically vibrant pan-Arab region gives it an 
added advantage. The company’s participation along with its sister concern Salam Bounian in 
establishing a Leisure and Hospitality venture is likely to bear fruit. 
 
On the flip side, the escalating inflationary situation across the GCC region may put pressure on the 
company’s profit margins, at least in the near to medium-term. Further, SIIS’ cost structure is likely 
to remain high on the back of an aggressive expansion strategy. However, the company’s 
investments are well diversified and will help to keep its profits buoyant. 
 
Considering the above factors, we revise our Fair Value per share for SIIS upwards by 1.4% to 
QAR 22.31 from QAR 22 (October 15, 2006). The stock exhibits a 23.3% potential upside from its 
closing price of QAR 18.10 (as on June 17, 2008). Therefore, we reiterate our earlier 
OVERWEIGHT investment opinion on the stock. 
 
 
Condensed Projections  
 
(in QAR) 2008E 2009E 2010E 

Revenue 1,622,744,759 1,951,350,572 2,351,377,440 

Net profit 210,954,552 253,131,049 291,685,692 

Total assets 2,833,791,334 3,375,815,614 3,899,681,085 

EPS (QAR) 2.26 2.72 3.13 
 
 



FINANCIAL STATEMENTS 
 
BALANCE SHEET 
As on 
 

In QAR 31 Dec’ 07 
 

31 Dec’ 06 % Chg 31 March’ 08 31 March’ 07 % Chg 

ASSETS       
Current Assets:       
Bank balances and cash 54,272,331 76,393,380 -29.0% 109,477,675 50,547,755 116.6% 
Trade and other receivables 279,660,269 276,941,561 1.0% 231,522,622 229,044,639 1.1% 
Due from related parties 8,973,693 9,017,779 -0.5% 7,592,267 21,550,182 -64.8% 
Retention receivables 30,621,427 22,531,668 35.9% 28,064,867 21,239,013 32.1% 
Investments - held for trading 0 0  17,132,002 0  
Inventories 291,051,295 185,412,884 57.0% 308,489,914 203,235,774 51.8% 
Excess of revenues over billings 116,435,528 70,478,467 65.2% 128,238,454 76,389,503 67.9% 
Other assets 64,466,078 40,711,519 58.3% 78,204,532 54,439,748 43.7% 
Total Current Assets 845,480,621 681,487,258 24.1% 908,722,333 656,446,614 38.4% 
Non-Current Assets       
Available for sale investments 158,073,587 174,612,972 -9.5% 158,845,010 160,886,630 -1.3% 
Loan to associate company 3,278,217 2,852,475 14.9% 3,278,217 2,852,475 14.9% 
Investments in associates 192,682,147 103,669,237 85.9% 192,889,663 105,996,291 82.0% 
Retention receivables 18,891,938 14,896,427 26.8% 23,858,874 19,142,498 24.6% 
Intangible assets 115,305,020 117,043,757 -1.5% 114,735,572 116,325,568 -1.4% 
Investment properties 678,903,591 632,030,681 7.4% 626,926,823 690,885,967 -9.3% 
Property, plant and equipment 343,424,942 244,373,988 40.5% 362,389,970 251,829,570 43.9% 
Other assets 12,214,820 7,998,816 52.7% 17,313,723 11,685,017 48.2% 
Total Non-Current Assets 1,522,774,262 1,297,478,353 17.4% 1,500,237,852 1,359,604,016 10.3% 
Total Assets 2,368,254,883 1,978,965,611 19.7% 2,408,960,185 2,016,050,630 19.5% 
LIABILITIES AND EQUITY       
Current Liabilities:       
Borrowings 202,163,978 133,540,186 51.4% 215,007,997 128,022,122 67.9% 
Post-dated cheques payable 51,643,446 45,968,276 12.3% 51,568,008 53,545,559 -3.7% 
Trade and other payables 192,345,726 136,170,494 41.3% 163,732,067 126,648,727 29.3% 
Due to related parties 8,368,668 4,260,463 96.4% 7,668,672 4,236,779 81.0% 
Retention payables 9,952,652 14,563,976 -31.7% 7,600,162 8,219,184 -7.5% 
Advances from customers 16,564,184 16,447,620 0.7% 21,691,863 19,009,056 14.1% 
Excess of billings over revenues 24,687,654 36,436,249 -32.2% 26,841,752 37,673,105 -28.8% 
Other liabilities 224,478,324 161,213,541 39.2% 240,522,893 179,073,941 34.3% 
Total Current Liabilities 730,204,632 548,600,805 33.1% 734,633,414 556,428,473 32.0% 
Non-Current Liabilities:       
Borrowings 217,444,861 52,590,265 313.5% 189,289,102 145,775,709 29.8% 
Retentions payable 11,899,951 2,775,272 328.8% 13,574,852 10,096,736 34.4% 
Post-dated cheques payable 3,659,391 40,249,030 -90.9% 8,989,262 39,092,999 -77.0% 
Employees’ end of service benefits 15,812,723 11,923,743 32.6% 17,405,230 12,774,902 36.2% 
Other liabilities 45,465,758 42,690,853 6.5% 46,252,600 43,384,578 6.6% 
Total Non-Current Liabilities 294,282,684 150,229,163 95.9% 275,511,046 251,124,924 9.7% 
Capital and reserves:       
Issued capital 828,015,000 828,015,000 0.0% 931,516,880 828,015,000 12.5% 
Legal reserve 321,869,137 309,015,572 4.2% 321,869,137 311,566,603 3.3% 
Investments revaluation reserve 20,457,490 3,674,705 456.7% 21,399,635 -11,254,607 -290.1% 
Retained earnings 60,850,066 48,631,374 25.1% 115,135,794 71,820,969 60.3% 
Property revaluation reserve 5,019,080 6,052,492 -17.1% 4,757,592 5,822,172 -18.3% 
Proposed cash dividends 0 82,801,500 -100.0% 0 0  
Proposed issue of bonus shares 103,501,880 0  0 0  
Equity Attributable to Equity Holders of 
the Parent 1,339,712,653 1,278,190,643 4.8% 1,394,679,038 1,205,970,137 15.6% 

Minority Interest 4,054,914 1,945,000 108.5% 4,136,687 2,527,096 63.7% 
Total Equity 1,343,767,567 1,280,135,643 5.0% 1,398,815,725 1,208,497,233 15.7% 
Total Liability and Equity 2,368,254,883 1,978,965,611 19.7% 2,408,960,185 2,016,050,630 19.5% 



INCOME STATEMENT  
For the period ended  
 
In QAR 
 31 Dec’ 07 

 
31 Dec’ 06 % Chg 31 March’ 08 31 March’ 07 % Chg 

Revenue 1,352,287,299 1,158,211,208 16.8% 370,157,306 263,186,128 40.6% 
Cost of revenue -998,005,292 -836,869,081 19.3% -271,112,950 -189,898,744 42.8% 
Gross Profit 354,282,007 321,342,127 10.3% 99,044,356 73,287,384 35.1% 
Investment revenue 74,955,985 68,164,245 10.0% 46,788,704 13,146,494 255.9% 
Other operating revenue 4,606,185 5,565,470 -17.2% 995,146 1,235,560 -19.5% 
Service and consultancy revenue 7,299,201 9,934,104 -26.5% 1,649,264 1,022,692 61.3% 
Other income 16,538,208 13,409,966 23.3% 3,237,023 3,625,246 -10.7% 
 457,681,586 418,415,912 9.4% 151,714,493 92,317,376 64.3% 
Salaries and related benefits -149,063,727 -119,548,490 24.7% -44,788,618 -33,184,959 35.0% 
General and administrative expenses -110,952,521 -96,813,710 14.6% -33,913,207 -22,318,111 52.0% 
Amortization of intangible assets -2,952,393 -2,812,464 5.0% -807,426 -718,190 12.4% 
Depreciation of investment properties -2,818,040 -2,331,607 20.9% -742,958 -530,027 40.2% 
Depreciation of property, plant and equipment -27,620,372 -22,054,021 25.2% -9,936,119 -6,330,649 57.0% 
Impairment on investments -5,194,188 -15,042,552 -65.5% 0 0  
Finance costs -19,348,430 -10,078,042 92.0% -5,521,902 -3,009,820 83.5% 
Provision for impairment of project 0 -10,603,492 -100.0% 0 0  
Profit Before General Managers’ Profit 
Share and Directors Remuneration 139,731,915 139,131,534 0.4% 56,004,263 26,225,620 113.5% 

Executives and general managers’ bonus -8,446,266 -9,364,798 -9.8% -1,120,091 -1,003,208 11.7% 
Proposed directors’ remuneration -2,750,000 -1,800,000 52.8% 0 0  
Profit For The Year 128,535,649 127,966,736 0.4% 54,884,172 25,222,412 117.6% 
Attributable to:       
Equity holders of the parent 127,540,725 128,771,938 -1.0% 54,024,240 25,510,306 111.8% 
Minority interest 994,924 -805,202 -223.6% 859,932 -287,894 -398.7% 
 128,535,649 127,966,736 0.4% 54,884,172 25,222,412 117.6% 
       
No. of Outstanding Shares  82,801,500 82,801,500  93,151,687 93,151,687  
EPS (QAR) 1.54 1.56 -1.3% 2.32* 1.10* 110.9% 

    *Annualized figures   
        
 KEY RATIOS 
 

 31 March ’08 31 Dec ’07 

Gross profit margin 26.8% 26.2% 

Net profit margin 14.6% 9.4% 

Cost of revenue ratio 73.2% 73.8% 

Total Debt/Equity ratio 29.0% 31.3% 

Shareholders equity/Asset ratio 57.9% 56.6% 

EPS (QAR) 2.32* 1.54 

ROE 15.5%* 9.5% 

ROA 9.0%* 5.4% 
            * Annualized figures   



OPINION RATINGS: 

OVERWEIGHT 

The stock is expected to perform better than 
the market index; investors may give the stock 
more weight in their portfolio, than its weight in 
the overall market 

NEUTRAL 

The stock is expected to perform in tandem 
with the market index; investors may give the 
stock the same weight in their portfolio as in the 
overall market. 

UNDERWEIGHT 

The Stock is not expected to perform in line 
with the market index; investors may give the 
stock less weight in their portfolio than its 
weight in the overall market. 

 

 
DISCLAIMER: 
All reasonable care has been taken to ensure that the information contained herein is not misleading or untrue at the time of publication, 
but we make no representation as to its accuracy or completeness. All information is for the private use of the person to whom it is 
provided without any liability whatsoever on the part of TAIB Securities WLL, any associated company or the employees thereof. Nothing 
contained herein should be construed as an offer to buy or sell or a solicitation of an offer to buy or sell. The value of any investment may 
fall as well as rise. Past performance is no guide to the future. The rate of exchange between currencies may cause the value of the 
investment to increase or diminish. Consequently, investors may not get back the full value of their original investment 
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